EbXML - Tokyo PoC

Track descriptions, per 10/17-18 face-to-face

Track 1: Partner Agreement  formation
              (applies to the Retail vertical)



Step 1: Slide overview (also a slide on Automotive)

______________________________________________________________________________________



Step 2: Discovery






         

·  Interoperability

Cisco/Sun
______________________________________________________________________________



     
Step 3: Non-graphical ("headless") access

· partner profile visualization (method TBD, e.g., XML Notepad, etc.)

Ajuba
______________________________________________________________________________




Step 4: Merge (method undefined)

· partner agreement visualization

IBM

     NOTE: Between steps 4 and 5, switch from English to Japanese    
     presentation

______________________________________________________________________________


     

Step 5: Acknowledgement

· simple visualization (web page)

Fujitsu (buyer) and NTT-COM (seller)

       NOTE: Step 5 will be shown in Japanese characters

Track 2: Retail (Item Alignment (I.A.) and Order Exchange (O.E.))

Topology ("Marketplace") 

(Note 1: we may need to rethink the name -- we have two scenarios that only use one hub (i.e., what we called the "danglers at the meeting, and only one scenario that uses two))

(Note 2: I've replaced the webMethods hub with a Netfish hub -- if webMethods decides to participate as a hub, we'll need  to rethink the whole topology; also, Extol participation is unclear)







Step 1: Introductory slide (I.A. and O.E.)

______________________________________________________________________________________


Step 2: Item Alignment and Order Exchange


· through hub, but role of hub not emphasized (green lines in topology diagram)

· show web pages at both buyer and seller side (for both I.A. and O.E.)

webMethods (buyer) and Savvion (seller), Viquity (hub)

______________________________________________________________________________________
Step 3: "Marketplace" example (Order Exchange only)

· through 2  hubs, emphasizing the use of a buyers' and a sellers' hub (black lines in topology diagram)
· show item page at buyer, tracking pages for the hubs, received item info at the seller
Netfish (buyer) and Extol (TIE as fallback) (seller), Viquity and Netfish (hubs)

______________________________________________________________________________________
Step 4: Reliable messaging 

· introductory slide (what is reliable messaging)

· through hub (blue lines in topology diagram)
Fujitsu (buyer) and TIE (seller), Viquity (hub)

Track 3: Automotive (ASN and Receipt)

Step 1: Introductory slide
______________________________________________________________________________________


Step 2: ASN and Receipt


· point-to-point only

· agreements exist (per track 1)

· show web pages at both buyer and seller side (for both ASN and Receipt)

· 1 buyer and 2 sellers








IPNet (buyer), IBM (seller), and Netfish (seller)
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